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1. Spain as a Property Market -
The Essentials

Spain has long been one of Europe’s most popular destinations
for international property buyers. Beyond lifestyle
considerations, the country offers a stable legal framework,
well-developed infrastructure, and a property market that is
fully integrated into the European Union.

For international buyers, understanding the broader context is
an important first step before focusing on individual properties.

A Stable and Transparent Framework

Property transactions in Spain are regulated by national and
regional legislation and follow a clearly defined legal process.
Ownership rights are registered in a public Land Registry, and
all property transactions are formalised before a notary.

This framework provides legal certainty for buyers, including
those who do not reside in Spain permanently.

Who Typically Buys Property in Spain

International buyers in Spain come from a wide range of
European countries. Many are professionals or retirees based in
large cities who are looking for:

e asecond home

» along-term lifestyle investment

* acombination of personal use and rental income



Some buyers plan permanent relocation, while others intend to
use the property seasonally or as part of a broader investment
strategy.

The intended use of the property has a direct impact on location
choice, budget, and legal considerations.

Who Can Buy Property in Spain - Individuals and
Companies

In Spain, real estate can also be purchased in the name of a
company, including a foreign company registered in another EU
country. A company may legally own, rent out and sell property
in Spain — including residential property — in the same way as a
private individual.

However, company ownership involves additional
considerations. Rental income and capital gains derived from
Spanish property are generally taxable in Spain, regardless of
the company’s country of registration.

Company ownership may also require a Spanish tax
identification number (NIF), the appointment of a fiscal
representative, and compliance with local reporting and
administrative obligations. For this reason, purchasing property
through a company is typically most suitable for professional
investors or situations where the ownership structure is clearly
justified.

Before proceeding, buyers should always assess their individual
situation carefully and seek professional advice to determine
whether company ownership is appropriate.



Regional Differences Matter

While the legal framework is national, many practical aspects of
buying and owning property vary by region.

Tax rates, additional purchase costs, rental regulations, and
local administrative practices can differ significantly between
regions and municipalities.

For this reason, understanding the local context is just as
important as understanding national rules.

Supply, Demand, and Pricing Logic

Spain’s property market is highly regionalised. Prices are
influenced primarily by:

* location and accessibility

 local demand

e availability of new development

e infrastructure and services

There is no single “Spanish property market”; instead, buyers
should view Spain as a collection of regional markets with
distinct characteristics.

Purpose of This Guide

This guide is written for international buyers who value clarity,
structure, and risk awareness.

It does not aim to promote specific locations or properties.
Instead, it focuses on explaining:
*  how the buying process works



*  what costs to expect

*  which decisions matter most

 where international buyers typically make avoidable
mistakes

The goal is to help you approach the purchase of property in
Spain in an informed and structured way.



2. The Buying Process Explained -
Step by Step

Buying property in Spain follows a clearly defined legal process.
While the terminology and practical steps may differ from those
in your home country, the overall structure is straightforward
once you understand how the pieces fit together.

Below is a practical overview of the typical buying process for
international buyers.

Step 1: Defining Your Criteria and Budget

Before viewing properties, it is essential to clarify:
e  your budget range
 intended use (personal use, rental, or both)
« preferred location and property type
e approximate timeline

At this stage, it is also advisable to consider how the purchase
will be financed: with own funds, bank financing, or a
combination of both. This helps avoid delays later in the
process.

Step 2: Property Viewings and Selection
Once suitable properties have been identified, viewings are

typically arranged with the support of a local professional,
either during a visit to Spain or, in some cases, remotely.



Many buyers find that their priorities evolve after seeing
properties and locations in person. For this reason, it is
generally advisable not to narrow the search area too strictly too
early.

When a suitable property is found, the next step is usually a
reservation.

Step 3: Reservation and Removal from the Market

To reserve a property, a reservation agreement is signed and a
reservation deposit is paid.

This deposit:
e temporarily removes the property from the market
« confirms the buyer’s serious intent
« allows legal and technical checks to begin

The reservation agreement defines the basic terms of the
transaction and the timeframe for the next steps.

Step 4: Legal and Technical Checks

Before proceeding to the final purchase, the property’s legal
status is verified. This typically includes:

e confirming ownership

» checking that the property is correctly registered

« ensuring there are no outstanding debts or encumbrances

For new developments, additional checks relate to building
permits, guarantees, and bank-backed payment protections.



These checks are usually coordinated by a lawyer or legal
representative acting on behalf of the buyer, often in
cooperation with the buyer’s agent.

Step 5: Private Purchase Contract (if applicable)

In resale transactions, a private purchase contract is often
signed after the reservation phase.

This contract:
» confirms the final purchase price
» sets the completion date
* defines payment schedules and conditions

In new developments, the structure may differ, especially if the
property is purchased during the construction phase.

Step 6: Completion at the Notary
The purchase is completed in front of a Spanish notary.
At the notary appointment:

» the public deed of sale is signed

« the remaining purchase price is paid

» ownership is formally transferred

The notary ensures that all legal requirements have been met
before the transaction can proceed.



Step 7: Registration and Utilities

After completion:
* the property is registered in the Land Registry
« utility contracts (electricity, water, etc.) are transferred or
activated
* local taxes and community arrangements are updated

At this point, the buyer is the registered legal owner of the
property.



3. New Build vs Resale Property -
Key Differences

One of the most important decisions when buying property in
Spain is whether to purchase a newly built property or a resale
property. Both options are widely available and legally sound,
but they differ in structure, risk profile, and practical
implications.

Understanding these differences helps buyers align their choice
with their intended use, budget, and long-term plans.

New Build Properties - Structure and Characteristics

New build properties are offered by developers and their
authorised sales partners and may be:

 completed and ready to move into

e under construction

e sold off-plan, based on plans and technical specifications

A defining feature of new build purchases is the legal protection
framework. Payments made during the construction phase are
protected by mandatory bank guarantees, and structural
elements are covered by statutory warranties.

New developments often offer:
 modern layouts and building standards
* energy-efficient systems
« predictable maintenance costs in the early years



« shared amenities such as swimming pools, green areas, or
fitness facilities

The purchase process for new builds is generally structured and
standardised, with clear documentation and fixed pricing.

Considerations When Buying New Builds

While new builds offer legal safeguards and modern features,
buyers should consider:

e construction timelines and delivery schedules

» staged payment structures in off-plan purchases

e limited flexibility once the property is completed

Location is also an important factor. New developments are
often built in expanding areas rather than established urban
centres, which may influence access to services, transport, and
long-term demand.

Current Market Conditions

In the current market, the availability of newly built, move-in-
ready properties is higher than it has been in many years.

For buyers, this means that new build options are no longer
limited primarily to long construction timelines. In many areas,
it is now possible to choose between several completed or near-
completion properties that can be used immediately.

This shift reduces timing risk and increases comparability,
allowing buyers to evaluate new build properties in a similar
way to resale homes. Availability varies by region and project,



but overall this development has made new builds a more
practical option for buyers who value modern standards
without extended waiting periods.

Resale Properties - Structure and Characteristics

Resale properties are purchased from private owners and vary
widely in age, condition, layout, and technical standard. They

are often located in established neighbourhoods with existing

infrastructure, services, and transport connections.

Resale properties may offer:

 immediate availability

» established surroundings

e  greater variety in location and architectural style
In many cases, resale properties are sold furnished, which can
simplify move-in or initial rental use.

Considerations When Buying Resale Properties

When buying a resale property, careful legal and technical
verification is essential. Buyers should consider:

» the age and overall condition of the property

e  potential renovation or modernisation needs

e ongoing maintenance and repair costs

While resale purchases can often be completed relatively
quickly, older properties may require upgrades to meet modern
comfort or energy-efficiency expectations.



Pricing Logic and Market Behaviour

New build pricing is typically set by developers and follows a
defined structure. Prices may increase as construction
progresses and availability decreases within a project.

Resale pricing is influenced by:
* local supply and demand
e  property condition and orientation
e location and proximity to services
» seller expectations and market timing

In some cases, resale properties in prime or central locations
may be priced similarly to, or even higher than, comparable
new builds located in newer areas.

Risk Profile and Suitability

From a risk-management perspective, new builds generally
offer:
» strong legal protection during the construction phase
 lower maintenance requirements in the early years
« predictable ownership costs at the outset

Resale properties may offer:
« faster completion and immediate use
« established communities and surroundings
e  opportunities for renovation or value enhancement

Neither option is inherently superior; each carries different
types of risk and advantage.



Matching the Property Type to Your Goals

New build properties are often suitable for buyers who:
e  prioritise modern standards and energy efficiency
o  prefer lower initial maintenance
« are comfortable with newer or developing areas

Resale properties may suit buyers who:
« want immediate access to central or established locations
e value neighbourhood character and mature surroundings
e are open to renovation or phased upgrading

The optimal choice depends on how the property will be used,
the buyer’s timeline, and long-term objectives.

A clear understanding of these factors makes it easier to select
the option that best supports the intended purpose of the
purchase.



4. Total Purchase Costs - What to
Budget For

In Spain, the purchase price of a property is not the final cost.
Buyers should budget for additional expenses related to taxes
and legal formalities.

Understanding these costs in advance helps avoid surprises and
ensures realistic financial planning.

Typical Total Costs

As a general guideline, buyers should expect total purchase
costs of approximately 11-14% on top of the property’s purchase
price.

The exact percentage depends primarily on whether the
property is a new build or a resale property, as well as on the
region where it is located.

Taxes on New Build Properties

When purchasing a newly built property from a developer, the
main taxes are:

e VAT (IVA): currently 10% of the purchase price

e  Stamp Duty (AJD): varies by region
These taxes are paid as part of the completion process.



Taxes on Resale Properties

For resale properties, VAT does not apply. Instead, buyers pay:

Transfer Tax (ITP): the rate varies by region

In many regions, the transfer tax is currently around 10%.

Notary, Land Registry, and Legal Fees

In addition to taxes, buyers should budget for:

notary fees
land registry fees
legal representation or advisory services

These costs are regulated and generally proportional to the
purchase price.

Common Cost Misunderstandings

International buyers often underestimate total costs due to:

focusing only on the headline purchase price

assuming legal costs are optional

misunderstanding tax differences between new and resale
properties

It is advisable to request a full cost breakdown early in the
process, covering all expected expenses.



Ongoing Costs Are Separate

Purchase costs should not be confused with ongoing ownership
costs, such as:

e  property tax

e community fees

e utilities and insurance

These are recurring expenses and should be considered
separately when evaluating the overall affordability of a

property.



5. Financing a Property in Spain
as a Non-Resident

Financing is an important consideration when buying property
in Spain, but it should not be viewed as a separate or isolated
process.

How a purchase is financed can directly influence property
selection, timelines, and negotiation strategy.

For international buyers, understanding the basic financing
framework helps ensure that expectations align with market
realities.

Buying With Own Funds

Many international buyers purchase property in Spain using
their own capital, either fully or in combination with financing.

Buying without bank financing can:
o simplify the transaction
e reduce timelines
» increase flexibility in negotiations

However, even when purchasing with own funds, it is important
to structure the process correctly and ensure that all payments
follow the agreed legal framework.



Spanish Bank Financing in Practice

Spanish banks offer mortgage financing to non-resident buyers,
subject to individual assessment.

While lending criteria vary between banks, financing is typically
based on:

» the buyer’s financial situation and income

* residency status

e the property’s valuation and characteristics

For non-resident buyers, loan-to-value ratios are usually lower
than for residents, and purchase-related taxes and fees are not
included in the financed amount.

Financing as Part of the Buying Process

In practice, financing discussions are coordinated alongside the
property selection process.

The chosen property must meet the bank’s criteria regarding:
 location
» legal status
e  valuation

For this reason, financing considerations often influence which
properties are suitable options and how quickly a transaction
can proceed.

Viewing financing as part of the overall buying strategy helps
avoid situations where a suitable property cannot be financed as
expected.



Typical Financing Parameters

While each case is assessed individually, non-resident buyers
can generally expect:
« financing of up to approximately 60-70% of the bank’s

valuation

 mortgage terms shorter than those typically offered to
residents

« requirements for property and life insurance linked to the
loan

Documentation requirements may include proof of income, tax
residency, credit history, and translated documents, depending
on the bank.

Timing and Coordination

Financing timelines should be aligned with the reservation and
purchase schedule.

In resale transactions, this is particularly important, as
completion dates are often fixed early in the process.

In new build purchases, while the actual mortgage is typically
drawn down closer to completion, it is essential to obtain a
mortgage pre-approval (or a formal assessment of borrowing
capacity) at the very beginning of the process.

This ensures your budget is realistic before making any binding
commitments.

Proper coordination helps ensure that contractual deadlines can
be met without unnecessary pressure.



Practical Considerations for Buyers

International buyers should be aware that:
» financing approval is never automatic
*  bank valuations may differ from the agreed purchase
price
« financing conditions can affect negotiation flexibility

Understanding these factors early supports better decision-
making throughout the buying process.

Financing and Risk Management

From a risk-management perspective, financing should support
the buyer’s overall objectives rather than dictate them.

A structured approach—where financing, property selection,
and legal checks are aligned—reduces uncertainty and helps
keep the transaction on track.



6. Legal Basics Every Buyer
Should Understand

Buying property in Spain is a legal process governed by national
and regional legislation.

For international buyers, the legal framework may differ from
what they are accustomed to, but it is well defined and
transparent when handled correctly.

Understanding the basic legal elements helps buyers recognise
which steps are essential and why professional coordination
matters.

The NIE Number and Identification

All foreign buyers in Spain require a NIE number (Nimero de
Identidad de Extranjero).

This is an identification and tax number used in all official
transactions, including property purchases, utility contracts,
and tax payments.

The NIE does not grant residency rights, but it is mandatory for
owning property in Spain.

The application process can be handled in Spain or via a power
of attorney.



The Role of the Notary

Property transactions in Spain are completed before a public
notary.
The notary’s role is to:

»  verify the identity of the parties

« confirm that legal requirements have been met

« ensure that the deed of sale complies with Spanish law

The notary does not act as a personal legal advisor to either
party.

Instead, the notary ensures that the transaction follows formal
legal requirements.

For this reason, buyers typically rely on separate legal
representation for detailed due diligence.

The Land Registry and Ownership

Ownership of property in Spain is recorded in the Land Registry.
Once the purchase deed has been signed and registered, the
buyer becomes the officially registered owner.

Registration protects ownership rights and ensures that the
property’s legal status is publicly recorded.

Legal Checks and Due Diligence

Before completion, the property must be legally verified. This
includes confirming;:

e legal ownership

e  correct registration details



« absence of outstanding debts, charges, or restrictions

For new developments, additional checks relate to:
e  building permits
* developer guarantees
« bank-backed protection of stage payments

These checks are typically carried out by a lawyer and
coordinated alongside the buying process, ensuring that
contractual timelines and legal requirements remain aligned.

The Role of Legal Representation

While legal representation is not formally mandatory, it is
strongly recommended for international buyers.

A lawyer acting on behalf of the buyer:
« conducts legal due diligence
e reviews contracts
» represents the buyer in legal matters
* can act under a power of attorney if needed

This role is complementary to that of the buyer’s agent.

Where the agent coordinates the transaction and commercial
aspects, the lawyer focuses on legal verification and compliance.



Written Agreements and Documentation

All key elements of a property transaction should be
documented in writing.

This includes:
e  reservation agreements
e  private purchase contracts
payment schedules
e  specifications in new build purchases

Verbal agreements or assumptions should be avoided.
Clear documentation reduces misunderstandings and provides
legal protection for all parties.

Power of Attorney

International buyers who are not present in Spain for all stages
of the process may grant a power of attorney to a trusted
representative.
This allows authorised parties to:

e  sign contracts

» complete the purchase at the notary

« manage administrative tasks such as utilities and

registration

Powers of attorney are commonly used and provide flexibility
without reducing legal safeguards.



Legal Framework as Buyer Protection

Spain’s property law framework provides strong protection for
buyers when procedures are followed correctly.

Key safeguards include:
e  public registration of ownership
 mandatory guarantees for new developments
* notarised documentation
» regulated professional roles

A structured process, supported by qualified professionals,
helps ensure that these protections function as intended.



7. Ownership Costs After the
Purchase

Owning property in Spain involves ongoing costs that are
separate from the initial purchase expenses.

Understanding these costs in advance helps buyers plan
realistically and avoid unexpected obligations after completion.

Ownership costs vary depending on the property type, location,
and how the property is used.

Property Tax (IBI)

All property owners in Spain pay an annual property tax (IBI) to
the local municipality.

The amount is based on the property’s cadastral value, which is
determined by the authorities and does not necessarily reflect
the market value.

IBI rates and assessed values vary between municipalities.

In practice, the annual property tax is usually moderate, but it
should be factored into long-term ownership planning.

Community Fees

Most apartments and many townhouses and villas belong to a
community of owners (comunidad de propietarios).



Community fees typically cover:
 maintenance of shared areas
e swimming pools and gardens
» lifts and communal lighting
e  building insurance for common structures

Fees are usually paid monthly or quarterly and vary depending
on the services provided and the size of the property.

Properties with extensive shared amenities generally have
higher community fees.

Utilities and Services

Ongoing utility costs include:
» electricity
e water
e gas (where applicable)
* internet and telecommunications

Utility costs depend primarily on usage rather than property
size.

In many regions, water costs are relatively low, while electricity
prices may fluctuate depending on market conditions.

Most utility payments are made via direct debit from a Spanish
bank account.



Insurance

While property insurance is not legally mandatory in all cases, it
is strongly recommended.

Typical insurance coverage may include:
*  building insurance
e  contents insurance
« liability coverage

If the property is financed with a mortgage, the bank will usually
require specific insurance policies as part of the loan conditions.

Local Charges and Minor Fees

Additional local charges may include:
»  waste collection fees
* local service charges set by the municipality
e administrative fees related to community management

These costs are generally modest but vary by location.
Non-Resident Ownership Obligations

Non-resident property owners may be subject to additional tax
declarations, even if the property is not rented out.

These obligations are part of Spain’s tax framework and are
handled annually.

Many non-resident owners use professional tax representatives
to ensure compliance.



Maintenance and Upkeep

Maintenance costs depend on:
. property age
e construction quality
e climate exposure
*  whether the property is occupied year-round

New build properties typically require less maintenance in the
early years, while older properties may require more regular
upkeep or phased renovation.

Planning for Ownership Costs
As a general guideline, ownership costs should be viewed as part
of the overall affordability of a property, not as isolated

expenses.

Clear information about community fees, taxes, and typical
utility costs should be obtained before completing a purchase.

This ensures that ongoing obligations align with the buyer’s
expectations and intended use of the property.



8. Using the Property - Living,
Renting, or Both

How a property will be used is one of the most important
decisions a buyer makes.

Personal use, rental use, or a combination of both each involve
different practical, legal, and financial considerations.

Clarifying the intended use early helps ensure that the chosen
property, location, and ownership structure support the buyer’s
goals.

Personal Use

Many international buyers purchase property in Spain primarily
for their own use, either as a second home or as part of a longer-
term lifestyle plan.

When the property is intended mainly for personal use, key
considerations include:

e location and accessibility

e  proximity to services and transport

» year-round comfort and maintenance

e community rules regarding occupancy

Personal-use properties often prioritise comfort, convenience,
and long-term suitability over short-term rental potential.



Long-Term Rental

Long-term rental typically refers to leasing the property as a
residential home under standard rental agreements.

This type of rental:
e does not require tourist licensing
» generally involves more stable income
» typically results in lower wear and tear than short-term
rentals

Long-term rental suitability depends on factors such as location,
local demand, and property layout.

Properties intended for this use should meet residential
standards and comply with applicable regulations.

Short-Term and Holiday Rental

Short-term or holiday rental involves renting the property for
shorter periods, often to tourists or seasonal visitors.

This form of rental:
* may offer higher gross income potential
* involves more active management
» issubject to regional and local regulations

In many regions, short-term rental requires registration and a
specific licence.

Rules may vary significantly between regions, municipalities,
and even individual communities of owners.



For this reason, the suitability of a property for short-term
rental should be verified before purchase.

Combining Personal Use and Rental

Many owners combine personal use with rental income, using
the property themselves during part of the year and renting it
out during other periods.

This approach can help offset ownership costs, but it requires:
* clear understanding of applicable regulations
» realistic expectations regarding rental income
» coordination of property management

The feasibility of combining uses depends on local rules,
community regulations, and the property’s characteristics.

Community Rules and Restrictions

Properties that are part of a community of owners may be
subject to internal rules regarding:

* rental activity

« use of shared facilities

* noise and occupancy limits

These rules are legally binding and should be reviewed before
purchase, particularly when rental use is planned.



Management and Practical Arrangements

Owners who do not reside permanently in Spain often rely on
local service providers for:

 key management

e cleaning and maintenance

* rental management

e emergency support

The availability and cost of these services vary by location and
should be factored into the decision-making process.

Aligning Use With Long-Term Goals

The optimal use of a property depends on the buyer’s
objectives, time horizon, and risk tolerance.

A property well suited for personal use may differ significantly
from one optimised for rental income.

Clarifying priorities early helps avoid compromises that limit
long-term satisfaction or flexibility.



9. Common Mistakes International
Buyers Make

Buying property in Spain is a structured and transparent
process, but international buyers often encounter challenges
that stem from incorrect assumptions rather than from the
market itself.

Understanding these common mistakes helps buyers approach
the process with realistic expectations and avoid unnecessary
risk.

Assuming the Rules Are the Same Across the EU

One of the most common mistakes is assuming that property
transactions follow similar rules in all EU countries.

While Spain operates within the EU legal framework, many
practical aspects—such as taxation, documentation, and regional
regulations—differ significantly from those in other European
countries.

Understanding local rules and procedures is essential.
Underestimating Total Costs
Some buyers focus primarily on the purchase price and

underestimate additional costs related to taxes, registration, and
legal formalities.



Failing to account for total purchase costs can lead to budget
pressure later in the process.

A clear cost breakdown early on helps avoid this issue.
Choosing Location Too Early

International buyers sometimes commit to a specific location
before fully understanding regional differences.

Spain’s property market is highly localised, and neighbouring
areas can differ significantly in:

e infrastructure

e  services

e rental demand

e long-term development

Keeping an open mind during the early stages often leads to
better outcomes.

Separating Financing From Property Selection

Treating financing as a separate process can create problems
later.

Financing conditions may affect:
e  which properties are eligible
o timelines for completion
* negotiation flexibility

Aligning financing considerations with property selection helps
keep the process realistic and efficient.



Overlooking Community Rules and Restrictions

Buyers planning to rent out their property sometimes overlook
community rules or local restrictions.

Rental limitations set by communities of owners or
municipalities can directly affect how a property may be used.

These rules should be verified before committing to a purchase.
Assuming the Notary Acts as a Personal Legal Advisor

In Spain, the notary ensures that formal legal requirements are
met but does not act as a personal legal advisor to the buyer.

Assuming that the notary provides full legal protection can
result in incomplete due diligence.

Separate legal representation helps ensure that the buyer’s
interests are fully protected.

Underestimating the Value of Local Expertise

International buyers sometimes rely heavily on online
information or experiences from other countries.

While general information is widely available, local expertise
helps identify practical issues related to:

«  specific neighbourhoods

market dynamics

* administrative practices



Professional coordination reduces uncertainty and helps avoid
avoidable mistakes.

Focusing on the Property Instead of the Process

Another common mistake is focusing exclusively on the
property itself rather than on how the transaction is structured.

A well-managed process—where property selection, financing,
legal checks, and timelines are aligned—is often more important
than any single feature of the property.



10. The Role of a Local Buyer’s
Agent

Buying property in a foreign country involves more than
selecting a suitable property.

It requires coordination between multiple parties,
understanding local practices, and managing timing,
documentation, and risk.

A local buyer’s agent plays a central role in aligning these
elements throughout the buying process.

Buyer Representation Explained

A buyer’s agent represents the interests of the buyer throughout
the transaction.

This role typically includes:
» identifying suitable properties based on the buyer’s
criteria
« arranging and coordinating viewings
« providing local market insight and pricing context
e managing communication between parties involved

In Spain, buyer representation is a common and well-
established practice, particularly in transactions involving
international buyers.



Coordination Rather Than Sales

The primary value of a buyer’s agent lies in coordination rather
than promotion.

The agent helps ensure that:
«  property selection aligns with financing realities
» legal checks progress in line with contractual timelines
e communication between buyer, seller, lawyer, bank, and
notary remains clear

This coordination reduces friction and helps prevent delays or
misunderstandings.

Joint Sales and Market Access

The Spanish property market often operates through joint sales
arrangements, where multiple agencies cooperate to facilitate
transactions.

This structure allows a buyer’s agent to:
e access a broader range of properties
* present options beyond a single agency’s own listings
» represent the buyer while working with the seller’s agent

For buyers, this means wider market access without additional
complexity.



Cost Structure and Transparency

In most transactions, the buyer’s agent is compensated through
the seller’s side of the transaction, based on pre-agreed terms
between professionals.

This means that:
* buyer representation does not usually involve a separate
fee for the buyer
e the buyer benefits from professional support without
additional direct cost

Clear communication regarding compensation structures
ensures transparency and avoids misunderstandings.

Local Knowledge as Risk Management

Local knowledge is not limited to pricing or locations.
A buyer’s agent helps identify practical considerations such as:
« differences between neighbourhoods
« realistic timelines for completion
* local administrative practices
«  potential limitations related to use or future resale

This insight supports better-informed decisions and reduces
avoidable risk.



Supporting International Buyers

For buyers who are not permanently present in Spain, the
buyer’s agent often acts as a practical point of continuity.

This may include:
e coordinating with legal representatives under power of
attorney
«  assisting with administrative steps after completion
* ensuring that agreed actions are followed through

This support is particularly valuable when language, distance,
or unfamiliar procedures would otherwise slow the process.

When a Buyer’s Agent Adds the Most Value

Buyer representation is especially beneficial when:
* the buyer is unfamiliar with the local market
« the purchase involves financing or complex timelines
» the property is intended for rental or mixed use
» the buyer cannot be present throughout the process

In these situations, professional coordination helps ensure that
the transaction progresses smoothly and predictably.



11. How to Proceed Safely

Buying property in Spain does not require rushing, but it does
benefit from a structured and informed approach.

Proceeding step by step helps reduce uncertainty and ensures
that key decisions are made at the right time.

The following principles support a safe and predictable buying
process for international buyers.

Clarify Priorities Before Acting

Before engaging in viewings or negotiations, buyers should have
a clear understanding of:

« intended use of the property

*  budget range and financing structure

* acceptable timelines

« flexibility regarding location and property type

Clear priorities help avoid reactive decisions and allow the
process to remain controlled.

Align Property Selection With Reality

Property selection should reflect:
« realistic financing conditions
» total purchase and ownership costs
* local regulations and community rules



Avoid committing to a property before these factors have been
reviewed together.

A suitable property is not only one that appeals visually, but one
that fits the buyer’s broader objectives.

Use Professional Support Strategically

Professional support adds the most value when it is involved
early rather than late.

Coordination between:
*  buyer representation
» legal advisors
« financing partners

helps ensure that each step progresses in the correct order and
that potential issues are identified before they become obstacles.

Avoid Artificial Urgency

While some properties may attract strong demand, decisions
should be based on verified information rather than pressure.

Artificial urgency often leads to:
* incomplete due diligence
e overlooked costs or restrictions
 misaligned expectations

A well-managed process balances decisiveness with verification.



Understand Commitments Before Signing

Reservation agreements and contracts create binding
obligations.

Before signing;:
« ensure that all key terms are clearly documented
« confirm timelines and conditions
 understand the consequences of withdrawal

Clarity at this stage protects both parties and supports a smooth
transaction.

Plan for Presence and Representation

Buyers should consider in advance:
«  which steps they will attend personally
»  which steps can be handled under power of attorney

This planning reduces logistical stress and helps maintain
continuity, particularly for buyers based abroad.

Keep the Process Coherent

A safe transaction is one where:
*  property selection
« financing
» legal checks
e administrative steps
progress in alignment rather than in isolation.



When these elements are coordinated, the buying process
remains predictable and manageable.

Take a Long-Term Perspective
Property ownership is a long-term decision.

Evaluating how the property fits:

o future lifestyle plans

* potential resale

e ongoing obligations
helps ensure that today’s decision remains appropriate over
time.



Final Thoughts - Making Informed
Decisions

Buying property in Spain is neither unusually complex nor
inherently risky.

The process is well defined, but it follows its own logic, shaped
by local practices, legal structures, and regional variation.

For international buyers, challenges most often arise not from
the market itself, but from incorrect assumptions about how
decisions should be made and in what order.

Focus on the Process, Not Just the Property

A successful purchase is rarely the result of finding a single
“perfect” property.

More often, it is the outcome of a well-managed process in
which:

e  priorities are clarified early

» costs and financing are understood realistically

» legal checks are completed at the right time

* decisions are made with adequate context

When these elements are aligned, individual property choices
become clearer and more predictable.



Decisions Are a Sequence, Not a Moment

Property decisions are often perceived as time-sensitive, but in
practice they are best approached as a sequence of steps rather
than a single commitment.

Taking the time to understand:
*  how the buying process works
»  which costs and obligations apply
« what different property types imply
 how intended use affects suitability
creates a stronger foundation for confident decision-making.

There is value in being prepared, even before any concrete
decision is made.

Clarity Reduces Risk

Most avoidable risks in property transactions are linked to
uncertainty rather than to hidden problems.

Clarity regarding:

 documentation

e timelines

e responsibilities

» realistic expectations
reduces pressure and allows decisions to be made calmly and
deliberately.

A structured approach does not slow the process down; it makes
it more reliable.



Moving Forward With Confidence

Whether the next step is further research, visiting Spain, or
beginning active property selection, the key is to proceed with
an understanding of how the pieces fit together.

Informed buyers are better positioned to recognise suitable
opportunities, ask the right questions, and avoid unnecessary
compromises.

With the right preparation, buying property in Spain can be a
clear, manageable, and rewarding process.



About Us

This guide has been prepared by Sp-Koti Costa Blanca, a
registered and certified real estate brokerage with over a decade
of local experience.

We are a legally authorized agency, and our operations are fully
governed by the regulations of the Valencian Community.

Your Dedicated Partner in Spain

Our role is to support international buyers throughout the entire

journey, ensuring that every decision is based on clear facts and

realistic expectations. We specialize in:

e representing your interests as a dedicated buyer’s agent

e coordinating the process between legal advisors, banks, and
notaries

» providing objective market insight to ensure a safe and
successful purchase



Our Certified Experts

We are a team of three professionals, all of whom are registered
and certified real estate agents (RAICV) in the Valencian
Community.

This certification is your guarantee that we adhere to the highest
professional and ethical standards required by law.

Jarno Halme, CEO, Partner & Certified Real Estate Agent
jarno.halme@spkoti.fi | +34 640 581 659

Riikka Aukee, Partner & Certified Real Estate Agent
riikka.aukee@spkoti.fi | +34 640 609 863

Harri Niemeld, Certified Real Estate Agent
harri.niemela@spkoti.fi | +34 615 623 298

Contact Us

Whether you are just starting your research or are ready to
discuss specific properties, we are here to help. You are
welcome to contact any of us directly for a no-obligation
consultation, or visit us at our office in Torrevieja.

Website: www.kotilista.com
Office: Avenida de las Habaneras, 58, 03182 Torrevieja


https://kotilista.com/costa-blanca-delegation/
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This guide is provided for general informational purposes only.

While every effort has been made to ensure the accuracy of the
information at the time of publication, regulations, procedures, and market
conditions may change.

The content of this guide does not constitute legal, tax, or financial advice.
Buyers are encouraged to seek professional advice tailored to their
individual circumstances before making any binding decisions.
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